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Accelerating success.

SUCCESS STORY

RELOCATION FOR NUVEEN INVESTMENTS

CHALLENGE

Nuveen Investments is a Chicago, IL-based
investment management firm specializing in
helping financial advisors with affluent and
high-net-worth investors. Nuveen
completed an acquisition of U.S. Bancorp's
FAF Advisors, which at the time had $27
billion of mutual fund and institutional
assets under management. As part of the
acquisition terms, Nuveen had to relocate
the former FAF employees to new Class A
office space in downtown Minneapolis.
Specific challenges included the expedited
timing required to complete the relocation
and a desire to occupy a large block of Class
A space in the highly desired location near
Nicollet Mall. The lease needed to be
flexible to accommodate future growth and
Nuveen was seeking generous contributions
from any prospective landlord to ensure the
highest quality build-out possible.

STRATEGY

Colliers completed extensive analysis and
market studies on behalf of Nuveen. The
team identified a large block of space at the
top of AT&T tower, which was located
within Nuveen's area of interest. The
Colliers team began lease negotiations both
for direct space from the landlord and a
portion of space that was under sublease
agreement.

Colliers

INTERNATIONAL

“Following its acquisition of FAF
Advisors, Colliers International
represented Nuveen Investments in
its search for 55,000 square feet
of Class A space in the heart of
downtown Minneapolis.

RESULTS

The Colliers International team successfully
completed Nuveen’s new direct lease of one
full floor at AT&T Tower in downtown
Minneapolis in addition to one floor of space
under sublease to Fair Isaac. The team
commandeered the entire process from
market analysis to full lease negotiation. In
addition to securing a below-market rental
rate with nine months of free rent included,
the team also negotiated a large workletter
($45 per square foot) that allowed Nuveen
to build the space out in accordance with its
exacting standards. Substantial options for
expansion and Right of First Offer were also
negotiated to provide added flexibility for
Nuveen as it continues to grow and evolve.
The entire transaction timeline from market
search to lease negotiation to full renovation
and relocation took only one year.




